
7 NETWORKING 
CHEATS THAT WORK

1. Build relationships
You and your new connection need time 
to get to know each other before jumping 
into a commitment together.  Take time to 
build your relationship before asking for a 
lead or working together.

2. Do your homework
Get clear about what you are looking 
for and for what you need to grow your 
business.  A messy approach to networking 
may frustrate and overwhelm you. What 
are you trying to achieve?  Who do you 
need to meet in order to make it happen?

3. Connect personally and authentically
Be real and personal.  Don’t throw out an 
automatic “elevator pitch” that may not 
be appropriate for everyone in the group.  
Understand who you are talking to and 
what they need.

4. Talk to the people you know
This will build your confidence and you will 
enjoy networking more.  The more events 
you attend the more people you will know.  
Everyone starts somewhere. Chat to the 
leader of the meeting before you attend if 
you are finding it hard to connect. 

5. Plant seeds and nurture them
Instant gratification when networking is 
not what it’s about.  Remember that you 
are building a relationship which takes 
time.  Playing a long-term game pays off 
when networking.

6. Ask for introductions
Networks are based on trust. When people 
like, know and trust you they’re more 
willing to help you out.  Ask your network 
for introductions to people who can help 
you with your specific challenges and offer 
connections which will help them.

7. Give, give, give!
Networking is not all about you.  Switch 
your thinking and be there for the people 
you are networking with.  Think about the 
contacts you want, need and value and give 
that to the people you meet!
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