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An active, engaged audience is the 
key to all successful marketing. So, 
having genuine followers following your 
brand page should be your number one 
objective, particularly on LinkedIn. Why? 
Because the larger your audience, the 
wider your organic reach and the better 
your overall insights. But how do you 
capture this audience and entice them to 
follow you? 
The first step is simple, make sure that 
your LinkedIn business page is complete. 
An incomplete page shows that you’re: 
a. Lazy 
b. Boring 
c. North trustworthy 
d. Unprofessional 

Need another reason?  
According to research, business pages that 
are complete receive 30% more views than 
those that are incomplete. More people 
seeing your content means more potential 
followers, all you have to do is put out 
content that’s valuable and relevant. 
Aside from having a complete page, 
there are a few other things that you can 
do to increase your chances of getting 
more followers. 

1. Optimise your page for SEO.
“But what’s SEO?” - If you’re in business 
and you haven’t heard of the term SEO 
then you better get learning. 
SEO is short for Search Engine 
Optimisation - essentially it’s about 
understanding what people search for 
online, the answers that they’re seeking, 
the words they’re using and the kind of 
content that they are consuming.

So what’s the best way to optimise 
your business’ SEO on LinkedIn? - Use 
Keywords. 
Keywords are the words and phrases that 
people are using to search the internet, 
they type it into Google and they find 
results. Think about keywords as the 
simple way that people talk about your 
business and related industries. Google 
displays 156 characters of your text in its 
search results, the better the copy and the 
higher the rate of keywords, the higher 
you’ll rank and the more likely people are 
to click on your page. 
Your page will also be more attractive to 
Google and other search engines if it is 
complete and kept up to date. 
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2. Get the people you know on board. 
The people that you know, whether 
they’re employees or friends and family, 
they’re your most valuable resource when 
it comes to growing your LinkedIn page. 
Ask them to follow the page, share it 
around and to tag the page in any posts 
that are relevant. 
If you do have employees, remind them 
to properly cite your page as their place 
of work so that your business page shows 
up on their profile and is easily accessible 
to their network. 

3. Ask yourself “so what?” 
If you’re going to bother to list every 
single job that you’ve ever had, you’d 
better be prepared to add some 
relevant content. Think skills and 
accomplishments. Make sure that you 
always ask yourself “so what?” 
Yes, I accomplished this awesome thing 
whilst working at so and so, but who 
cares? “So what?” What were the results 
of the accomplishment? By asking 
yourself the “so what?” question you’ll 
be adding value to your profile, making 
yourself seem more professional. 

4. Understand the power of links. 
Everyone loves a good old fashioned ‘set 
and forget’ that pays major dividends 
over time, and that’s exactly what links 
are! Add a ‘follow’ button on your 
website and email signature, directing 
people to view your LinkedIn page. 
You’ll be surprised by how many people 
actually click through to view your page, 
especially if you’re already corresponding 
on a professional level. 

5. Post valuable content, regularly. 
If there is one thing that search engines 
hate, it’s inactive web pages. Publishing a 
steady flow of content on your page will 
give you more visibility. 
Did you know that pages that post as 
least once a week see twice as much 
engagement? This increases organic 
reach and makes your page more 
appealing to potential followers. Always 
remember to hashtag your content so that 
you appear in more places. 

Improve your  
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6. Don’t write for yourself.
Want to be good at writing content for 
your LinkedIn profile? Here’s a tip… Don’t 
write for yourself, instead write for others. 
Think about the person who you would 
most like to find your LinkedIn profile… 
Now, write for them. Maybe they’re a 
potential client, or someone who you 
compete against. 
Make sure your spelling and punctuation 
is of the highest caliber, or you’ll end up 
making a fool of yourself. 

7. Join in! 
Afterall, LinkedIn is a social network, the 
more social you are the more likely you 
are to increase your following. A great 
way to get involved is by having a look 
at hashtags that are relevant to your 
business. Don’t be shy, react to comments 
and posts, leave your thoughts and 
interact with others. 

8. Who are you in the real world? 
A great way to make yourself more 
relatable to your audience on LinkedIn 
is to make sure that you’re showing 
them who you are outside of your work 
environment. One of the ways that you 
can do that is by providing a list of all 
relevant clubs or groups which you are 
a member of. Afterall, networking both 
online and in real life, is all about finding 
common ground. 

9. Content, content, content. 
As you start to actively use your LinkedIn 
page more and more, you will start to 
notice that your insights change. Take 
note of the changes when preparing the 
content that you wish to post. Remember 
that everyone likes a good visual, so don’t 
be afraid to post photos and videos. 
Unique imagery is what really stands out, 
helping your brand get noticed. 

10. Encourage engagement. 
When people interact with your posts, 
your posts get shown to a wider audience, 
generally targeting people who don’t 
already follow your page. Be mindful of 
this when creating content for your page, 
consider what you can post that will 
encourage discussion and debate.
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11. Analyse your competition. 
Don’t be scared of checking out the 
competition, you’d be surprised by things 
you will learn by looking at someone 
else’s profile. You might notice things that 
work well or things that you think don’t. 
By keeping tabs on your competitors 
you’ll also find out where the ‘blanks’ are 
and how you can fill them in.  

12. Respond. 
No one likes a brand that doesn’t actively 
engage with their audience. If someone 
takes the time to comment on a post that 
you’ve published, make sure that you take 
the time to acknowledge that comment. 
Not only will this help your brand’s image, 
it will drive higher feed visibility. 

13. Are you contactable? 
A huge ‘turn off’ in the business world is 
when you are seemingly uncontactable. 
If you own your own business or at least 
represent your own brand, it’s imperative 
that people can contact you easily and 
efficiently. If people have to scourge the 
net for your contact information then 
you’re doing something wrong. 
Remember to ALWAYS keep your 
contact information up-to-date. 

14. Get personal. 
Reaching out with a message on LinkedIn 
is always a great idea, but beware of 
sounding like a bot. From experience, I 
know that no one likes a bot and chances 
are you won’t get a response. Instead, 
try to craft a message that’s valuable and 
personal, not something that’s super 
generic and salesy. 

15. Network! 
As with networking in the ‘real world’ it’s 
important that you take the time to get to 
know others in your community and that 
you build rapport. 
It’s all about getting people to know who 
you are, what you do and how you do it. 
It’s like building any good relationship, it 
relies on someone getting to know you, 
like you and trust you. 

Here are some things you can do to 
network on LinkedIn: 
• Introduce yourself to people 
• Follow up with people 
• Create groups 
• Think of people as your friends
• Stay up-to-date with peoples profiles 

and their accomplishments 
• Make recommendations 
• Seek out friends and acquaintances who 

you maybe haven’t spoken to in a while
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16. Stay on brand. 
No matter what platform you’re on, it’s 
important to ensure that you always stay 
on brand. A great way to do that is to think 
of your social media platforms, especially 
LinkedIn, as extensions of your website. 
Whether you’re taking your brand’s 
LinkedIn page from 100 to 500 followers 

or 0 to 10, the key is ensuring that you 
remain consistent. Always think of the 
things that you can be doing to add value 
to your page, don’t allow yourself to 
become stagnant or complacent, because 
no matter where your page currently 
stands, there is always room for growth 
and improvement. 

DO YOU NEED SOME MORE HELP  
WITH YOUR LINKEDIN PROFILE? 

Get in touch with leading Perth business woman, Tracey Franco.  
Email: tracem@financecorp.com or call: 0417 395 949 
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